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 Despite all forecasts to the contrary, winter has us in its frozen 

clutches once again. Still, we carry on. If, somehow, it were to warm up, 

we would still like to see some golf played in February. The golf course 

cannot open when it is covered in 

snow, ice, frost, or excessive standing 

water. As I write this, it is covered by 

all of those things; but it is still possi-

ble that it will warm up soon. 

 Our winter hours remain Mon-

day and Wednesday from 10:00-6:00, 

Friday and Saturday from 10:00-

5:00. We will begin to expand our 

hours sometime in mid-March.  

 Our exciting news for the new year is that we now have an ac-

count with Taylor Made. We are able to order any Taylor Made prod-

ucts. The new M1 driver is available now. If you are interested, please 

call us for a club-fitting appointment. We can ensure that your high-tech 

tools are perfectly tuned to your game. Of course it is still possible to 

custom build clubs from Tom Wishon Golf Technology (the top compo-

nent company) or order from Titleist, Nike, Mizuno, Ping, Cobra, Wil-

son and Cleveland as well.  

 While weôre still in the grasp of winter, it can be fun to pay some 

attention to your golf clubs. If you need new grips, we can take care of 

you so youôre prepared whenever the season starts. We can also re-

groove your wedges and install new spikes in your golf shoes (Indian 

Hills members get one FREE set of spikes per year). Need to stock up on 

golf balls? We have a variety of balls that will suit every golfer. Look for 

the new Titleist Tru-Soft to arrive in April. It will be Titleistôs softest ball 

ever, almost as soft as the Wilson Duo (we have those as well). 

 Golf rates will remain the same for the 2016 season. We have 

three different options as usual. In addition to regular golf rates (with 

special senior and student rates), we also have discount cards and sea-

sonal memberships. Membership is usually worthwhile if a golfer plays 

twice a week or more, but the discount cards for five or ten rounds at a 

time can save some money as well. Discount cards do not expire, so 

make sure you havenôt misplaced any of your old cards. 
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One of the features of 

the modern driver is 

the opportunity to ad-

just and change some 

of the specifications 

yourself. 
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  As you all know, we at Indian Hills place a high value on 

custom fitted golf clubs. We believe that the specifications of the 

club (length, weight, flex, head CG, loft, lie, grip size, etc.) have an 

enormous impact on performance. For that reason, we do not gen-

erally describe one brand or manufacturer to be better than anoth-

er. All of the major golf club companies make excellent clubs, the 

key being certain that all of the specifications are customized for 

you and your swing. It is certainly important to get the right model 

to begin with. Most manufacturers make different models for golf-

ers of different abilities; this means more workability for top play-

ers and more forgiveness for those of us who require all the help 

we can get from our clubs.   

 The fee for a custom club-fitting session at Indian Hills is 

$75.00. We do apply that towards the purchase of any new clubs, 

so basically, the fitting is included with the purchase of clubs. Of-

ten we custom build clubs (our top brand is TWGT, or Tom 

Wishon Golf Technology), but it is also possible to use the infor-

mation generated in the fitting to order clubs from any of the more 

well known brands such as Titleist, Nike, Ping, Mizuno, Wilson, 

Cobra, Cleveland, and now Taylor Made. Again, all of them make 

good clubs, but not all clubs are good for a given individual. Tech-

nology in golf equipment is still advancing, so it is definitely worth 

at least thinking about brand new clubs. 

 Buying a Taylor Made driver does not mean that you are go-

ing to drive the ball like Jason Day. It is true, however, that more 

PGA Tour pros use Taylor made drivers than any other brand. 

Most people who have used Taylor Made drivers over the last few 

years will say that they gained distance compared with other driv-

ers, although it is difficult to find objective and unbiased testing 

results. The scientific reasons for this are hidden inside the head 

of the driver. Modern technology in a driver has a lot to do with 

the coefficient of restitution (COR) of the club-face at different 

points. High COR means more ball speed. The interior weighting 

of the club-head will also have a huge effect on accuracy and con-

sistency. Tens of millions of dollars have been spent trying to fig-

ure out how to move 20 or 30 grams of weight around in a driver 

head to create optimal performance. Distance is obviously one of 

the most important factors when evaluating the driver, but regular 

readers know that gains in distance may lead to a decrease in ac-

curacy. In other words, more power will make your best shots bet-

ter, but can make your bad shots worse.  



 3 

  To maintain accuracy and consistency, of course, it is crit-

ical to be fit for the correct shaft as well as the club-head. Every 

individual has their own specific needs and priorities, and there 

are quite a few specifications that can be optimized for each in-

dividual golfer. One of the features of the modern driver is the 

opportunity to adjust and change some of the specifications 

yourself. Taylor Made is the clear leader in adjustable technolo-

gy, especially the new M1 driver ( http://taylormadegolf.com/

M1.html ). The M1 features not only the hosel adjustments for 

face angle, lie angle and effective loft, but also two different slid-

ing weights in the sole to adjust the center of gravity (CG) on 

two different axes. The M1 is the apex of current driver technol-

ogy, especially when customized to the golfer. Keep in mind that 

the M1 driver is brand new, as well as top of the line, so it retails 

at $499.00+tax. The newest driver models from all of the big-

gest manufacturers are pricey, ranging from $300-$500, but 

there are always less expensive options. Our custom made driv-

ers usually range from$130.00- $330.00. 

 Modern technology has helped to create more distance 

with drivers, fairway woods and hybrids, but irons are a little bit 

different. I know I harp on this all the time, but itôs worth re-

peating: irons are  intended for accuracy, consistency and relia-

bility. They need to feel good, they need to create solid impact 

and consistent trajectory. More distance is not the main objec-

tive. If it were, you could skip the irons and just swing the 3 

wood as fast as possible for every shot. Technology in iron de-

sign has mostly been tending towards more perimeter weighting 

and often lowering the center of gravity to create more for-

giveness on less than perfect shots. Today, more and more PGA 

Tour players are using cavity back irons instead of the tradition-

al (and very unforgiving) blade style.  

 There is one trend in irons from almost all major manu-

facturersð except Mizunoð of which I am not a fan. Although 

irons are not really for distance, golfers usually want more dis-

tance from their irons. So the manufacturers have made the lofts 

stronger over the years. Because they do have some idea that few 

golfers can hit an iron with less than 20Á of loft, the long irons 

tend to be very close together in loft. Only one or two degrees of 

difference may not be distinguishable for most players; typically 

irons are four degrees apart. But we can fix this! If we custom fit 

a golfer, we can order the clubs with precise lofts so that each 

club will hit the ball a different distance as theyôre supposed to. 

 

    Taylor Made is the clear            

leader in adjustable technol-

ogy, and the M1 is the apex 

of the modern driver. 
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